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Conclusion HI!J_

Islamic equipment lessors have a unique opportunity not only
in the GCC but throughout the Islamic world to assume the
position of leadership in the equipment leasing market. Conver-
sations about the role and future of Islamic finance invariably
deal with the questions of how Islamic finance can “catch up”
with conventional finance and/or how Islamic finance can emu-
late or offer an alternative product to conventional finance. In
the equipment leasing arena, however, neither Islamic nor
conventional lessors have established a dominant position in
the marketplace. Those lessors that offer international market
standard terms for ljarah wa iqtina leases and move into ljarah
leases will not only enjoy the profits of those decisions, but
continue to define the market - including the global market -
for years to come.

The author is CEO of First
Leasing Bank.

Bahrain-based First Leasing
Bank was launched in Octo-
ber 2004 as the first com-
pany dedicated exclusively
to equipment leasing
throughout the GCC. First
Leasing Bank concentrates
on middle market, middle ticket (US$1 million to US$10 mil-
lion) transactions with operating leases (ljarah) and finance
leases (ljarah wa iqtina) forming the core product offering. The
bank will lease most capital asset classes including manufac-
turing and process machinery, printing presses, construction
equipment, IT, power and water generation, telecoms, vehicle
fleets, medical equipment and office furniture.

The founding shareholders are Ithmaar Bank (Bahrain), Over-
land Capital (US), Gulf Finance House (Bahrain) and Gulf
Investment House (Kuwait). In October 2005, Abu Dhabi
Investment House also acquired a stake in First Leasing Bank.

Page 74 Islamic Finance News Guide 2006



